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RETAIL ADVERTISING

From the Viewpoint of
the Country Merchant.

The following is a portion of an
address delivered by David Oransky,
a well-know- n merchant and adver-
tiser of Atlantic. Iowa, before themeeting of the Western Iowa Editor-
ial association at Council Bluffs:

It is a sad but too true fact that
the country merchants as a rule are
not extensive advertisers. 1 am con-
vinced that they should advertise reg-
ularly and persistently. I believe so,
not only because some people who
are supposed to know say so, not only
because my actual experleuce In con-
nection with retail advertising In a
small town has demonstrated to me
Uie g benefits, both direct
and Indirect, to be derived from

advertising.
In this great period of advance-

ment and progress, mere storekeepers
can no longer succeed. It takes live,
wide-awak- aggressive merchants to
succeed today. The successful mer-
chant of today, whether In the large
city or the small town, must deal
with modern conditions. One of the
most Important of these is the fact
that this Is a great age of publicity.
Printer's ink is today selling more
goods than ever before In the world's
history and from present Indication?,
Its usefulness in this respect is only
beginning

People depend upon their news-
papers and magazines for Information
on what to buy and where to buy.
If we would be successful we must
tell the public what we have to offer.
We must, through the Judicious use
of printer's Ink, convince the people
that our wares are desirable and that
our values are consistent with the
prices asked. The ultimate end of
uae nonaavertNIng retailer is very
prophetically depleted In a little Inci-

dent credited to Mark Twain. Dur-
ing Mark Twain's newspaper days,
one of his readers found a spider In
his copy of the paper and wrote Mark
asking what It meant. The reply was
that the spider was looking over the
columns of the paper to ascertain. VfZO--wer-

the so that he
could weave his web over their doors,

So if the email town merchant does
DOt advertise the people of his com-
munity are not advised of the fact
that he has reliable and desirable
goods, or that he offers excellent val-
ues. They read the announcements
of the large city merchants; they are
attracted to the cities or, in too many
Instances, they fall victim to tho al-

luring literature of tho mall order
houses. Trade which rightfully be-
longs to them Is leaving solely be-
cause of lack of publicity. For this
reason it is obvious that extensive ad-

vertising Is one of the strongest
weapons that the country merchant
possesses against the giant mall or-

der houses.
But, If It Is true that It pays the

small town merchant to advertise ex-

tensively, If it Is true that adver-
tising Is one of the merchant's most
extensive mean? of combating the
mighty mall order establishments,
then, you ask, why Is It that he ad-

vertises so little.
There appears to be two reasons.

The first applies to, I hope, but a
very small per cent, of the existing
dealers. They are not progressive;
they believe what was true ten or
twenty years ago la true today; they
forget that this Is an age of pub-

licity; they do not understand the
mighty power of advertising; In short
they are what we would term "old
fogies." But, gentlemen, do not class
all merchants who are not liberal
users of printer's Ink as back num-
bers.

Advertising Is a difficult proposi-
tion and It Is especially difficult for
the small town merchant. I say, ad-

vertising pays, but that doesn't mean
that It I buy large quantities of space
and fill It full of type that I get re-

sults. The very fact that this Is an
age of publicity makes It all the
more difficult to prepare winning ad-

vertisements. Hundreds of advertise-
ments are being printed dally. The
country merchant's printed announce-
ments must compete with those of
the city merchants' and mall order
ouses, which, by the way, are carefully

prepared by advertising specialists.
The advertiser must therefore make
his advertisements attractive. He
must study first of all the layout, be
must carefully plan an arrangement
so that he may obtain an effective
appearance.

But although the arrangement and
layout should be the first considera-
tion of the advertiser, It Is evident
from the appearance of most country
merchants' ads that their first con-

sideration Is the text. Here again
the merchant has some difficult work
mapped out for him. He must first
determine what to advertise, and
then comes the description and argu-

ment. Assuming that he has gained
the attention of the reader, the suc-

cess of the announcement now de-

fends upon the ability of tho adver

VITAL QUESTION.

K'.r. er E. Brown, the new chancellor
of New York University, tells tho fol-

lowing anecdote: "Near the approach
or the final examinations a professor
w as cautioning his class sgalnat neg-

lecting a thorough rovlew of the se-

mester's work and waf pointing out In a
l way what the examination

vrould cover. "I'll pause now to
any questions,' the professor add--

t. 'and Uuw I must go and prepare

.the examination papers and hurry them

User to create a strong desire for bitoffering.
The most profitable and most dlf-ncu-

method of advertising, and
which method Is seldom used by the
mall town merchant. Is to exploit

the quality, ityle, newneas, wonh and
desirability of hla merchandise with
consistent price as a minor considera-
tion. But can you Imagine the coun.try merchant with so many different
lines of goods on his shelres attempt-
ing to determine the logical Items to
advertise, attempting to describe the
features of his merchandise which
will appeal to the public, attempting
to choose or rather find the words,
phrases and expressions which will
uggest the desirability of his wares?

Does not this suggest to your mind
some of the problems of the country
advertiser?

Or, if he chooses the less difficult
but more frequently used method of
appeal, he will talk price In his an--
nouncements. He will continually be
holding "special sales," selling goods
for cost and loss. And if he gives
values even half as great as his ad
vcrtlsements tell about, he will find
himself conducting business at a loss
or If, after leading his customers to
expect wonderful bargains, he at-
tempts to obtain regular prices, he
will soon discover that his ads have
lost all effectiveness.

Hut in this age of publicity, the
public lookH to the merchants' an-
nouncements, not always for the story
of a wonderful bargain event, but
they are expecting to find informa-
tion on what is good and what Is
bad. Information to help them decide
wnat they want, information concern
lng the most advantageous place to
secure what thev desire

So tho successful advertiser In city ,hre was a hand-painte- plate deco-o- r

village must choose for his sub- - rat,d wi,h tne head of a ladF and a
JectE gocds ln which the public is Duncn of grapes. A burnt-woo- d panel
interested; he must describe the wlln frult ,lea'B huns next to a
goods ln nn interesting truth- -

ful and forceful manner; he
must advertise frequently and regu-
larly, but roost Important and difficult
of all, he must make his ads attrac-
tive, appealing and easily read.

It is my opinion that the news-
paper can Increase the pulling power
of the ads 25 to 50 per cent, by a
little effort along the lines of effec-
tive display.

So, gentlemen, I say again that ad-
vertising is a most difficult proposi-
tion for the country merchant. We
merchants need your and
help. You publishers need our sup-
port. Let us get closer together on
this problem of publicity. It must
be solved by loth merchant and pub-
lisher alike before either of us can
succeed In the fullest measure in our
undertakings.

fvvvwwvwvt
to any noticeable extent.
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ADVERTISING GETS RETURNS

No Other Legitimate Method Equal to
Publicity, Intelligently Directed,

for Selling Goods.

Effort intelligently directed throush
publicity brings larger returns than
any other legitimate method. This Is
often demonstrated ln business of
many sorts and nowhere does It
show up with such continuous activ-
ity as In newspaper advertising. Right-
ly placed an advertisement Is an In-

vitation to a possible customer that
has a vital weight. The advertise-
ment of a reputable business, ln the
pages of a reputable newspaper. Is
Illustrating the word of honor of the
man behind the publicity. A merchant
tells through an advertisement what
he wants the public to know. He
states a fact. That fact, If he Is the
reputable man he should be. can be
depended upon, day after day and Is-

sue after issue of the paper in which
his publicity Is gained. It Is the trade
mark of his calling, the guarantee of
honest merchandising and the adver-
tisements of these reputable dealers
are readable.

And advertising brings ln larger re-

turns. It Is Impossible to find a
method that will make more dollars,
for the investment, as can be brought
out in trade directed by Intelligent
advertising of honest merchandise or
honest needs or wants. The money
spent In this way reaches directly
more people than could possibly bo
found by any other square method.

And there are countless Illustrations
where It has been shown that adver-
tising pays. There Is a recent case
where a local man applied for the ful
fillment of a desire through the classl
fied columns of this paper. The cost
entirely, was less than a dollar, for
four insertions, ine nrst day's pa- -

per brought him thirty-eigh- t replies
and during tne running or the ad-

vertisement there were fifty responses.
It would have been impossible to have
gained what was thus gained, ln any
other manner, than by the expendi-

ture of a great many times this much
money.

Advertising and Religion.
Advertising In some aspects Is a

aood deal like religion. Those who
get religion from an evangelistic

burst of oratory are often disappoint- -

ed ln Its effect upon their lives. Spa
.11.. nitirARtl.B.a DM l.aininii .. . L.muuic ouniiti .o.ucmij iua j

converts oi uu uuvmuBiug euinusiasc
who predicts great and Immediate re-

sults In the business.
There are backsliders ln advertis-

ing as well as religion. The percent-
age Is probably just as high and they
all blame "the religion" Instead ot
their understanding. Real advertls- -

. . . w . .
lng must oe as mucu a pan or ine '

business useir as true religion is oi
right living. Paul W. Mlnnlck.

to the printer. There was a moment of
silence. 'I'm ready to answor any
questions," tho professor repeated,
siniiing around encouragingly. Then
In the back of the room a thoughtful
looking student with solemn faoo
arose. Bald he. 'If I may aak, who Is

the printer?' "

It Is well to be positive ln purpose,

but reserve a loophole for the dicta-

tion of reason.

Wild oats are tame excuses.

laZlL-- .JiMte...

TRAVESTY ON GOOD TASTE

Lavish Display of Pic-
tures Constitute an Offense to

Eye and Brain.

"How not to arrange pictures In A
dining room Is well illustrated In a
house which I visited In another state
not long ago," said one woman In con-
versation with another In a Philadel- -

hpia trolley. "I made a note of the
arrangement and here It Is."

She fished In her satchel and drew
out a memorandum.

"It waa an oblong room, and tho
walls were generously hung with pic- -

tures upon a large-figure- d and striped
wall paper background," she said. "On
Ithe west wall hung a large colored
lithograph a basket of peaches
framed In llrht oak mrl flunkpit hv
two small water-color- s In ebonv
frames, the one Inclosing a cucumber
and two potatoes, and the other a
vlvld-hue- tomato snd carrot,

"The south wall boasted an Angelas
in oil, a really good reproduction, In
a small rich gold frame. Next this
was a colored print of Dutch children,
framed In passepartout. The third pic- -

ture was a fine engraving in a large
carved oak frame of a la.ly standing in
a boat among pond llllles. and the wall
was further adorned by two highly-colore-

prints of hunting scenes In
cheap gold frames.

"There was even more startling va-

riety and contrast on the east wail. A
cheap print of a pastoral scene wns
hung In a big silver frame. Next this
was a triple picture, three different
iiuuiuBiupus or a small cniiu in a
B'acl' frame. The 'Stag at Eve' came
next ln large oak molding. Then

ema" colored chromo of clover ln
fancy oak frame, and a large oblong
mirror; and two china wall pockets,

holding peacock feathers,
hung on either side of a large colored
picture of dead game.

The fourth wall was happily oc-

cupied almost entirely by the windows
and a door, and gave the tired eye and
weary brain a needed rest."

Thimbles 228 Year Old.
There was a time when that useful

protective covering for industrious
lingers, the thimble which dates from
16S4 wag very costly. Indeed only
well-to-d- women could afford to wear
one. Afterward, however, they were
made of lead and other common meu
sis and today you can get quite a
serviceable article for a halfpenny.

The Dutch finger hat (finger hood)
became in England the "thumb bell,"
from lts Del1 like shape. It was

W,0rn onJt,he thumb to parr
tufT n? Pointing through

and not a" at Pre8ent- - 10 lm"JJ
All the world over the thimble Is

a symbol of Industry. The gift of one
to a little girl Is taken as a hint that
she should learn to sew or that her
clothing needs mending.

Fashion ln thimbles Is very luxuri-
ous In the east Wealthy Chinese
women have thimbles carved out of
mother of pearl and sometimes tho
top is a single precious stone.

Look Well to This Day.
Listen to the salutation of the dawn
look well to this day! . . . For

yesterday Is but a dream and tomor-
row Is only a vision, but every day
well lived makes every yesterday a
dream of beauty, and every tomorrow
a vision of hope. Look well, therefore,
to this day! Prom the Sanskrit

Willie's Blunder.
"How old are you?" asked the little

boy of the lady who was calling on his
mother. "Whv. Willie!" exclaim hla
motber. "You must not ask a lady a
question like that. Ifs not polite."
"Why, mamma? She Isn't supposed
to tell the truth."

Plsassd Everybody.
"Bottle made an awful big hit at

the banquet the other night." "Ia that
so?" "Yes, he was called on for a
speech and refused." Now York
World.

Takes Hla Advleo.
If you boll It down until It Is good

and thick, you will find that 98.7 ner.
--- ,. of human enerev Is dedicated to
the interesting Job of people trying to
get each other's money or chattels.
Houston Post.

Element of Success.
He that can heroically endure ad-

versity will bear prosperity with equal
rreatnes of soul, for the mind that
cannot be dejected by the former la
oot likely to be transported with the
latter. Fielding.

m

THE MARKETS
va M

LIVE STOCK.
EAST ST. LOUIS. Cuttle Native beef

Steers, S4."5t).50; cowx and h. iters. $2.50
8.65; stockers and feeders. ::

Texas ateera, S4.60if8.00; oov and heif
ers. J.i i'y. .'0, calves, in cur : lulu,
W.soras.oo Hogs Mixed arid butchers,'o: O

T0
$6. 250 7.50. Sheep Muttons 17 "r.iS K nil

CtUCAQO attic Ileeves, U.SO0S.4SI
cow anj heifers, lt.SO0T.tOi stockers
and feeders, l,ttOt.t0l Tsxans, 4 90
7.05; calves, tt.tO0t.iO. Hogs Mixed
and butchers, tT.tt07.tt; heavy. Si. 304?
7.80; rough heavy. STMO'tf 7.30; lights. S7.S5
07.85; pigs. S5.7OCi7.50. Sheen Native,
t3.16ft5.26; western, tt.4O05.tti lambs,
54.007.40; western, 14.1507.40.

GRAIN.
BT. LOUIS. Wheat N'o. 2 red, S1.001D

1.03; No. .1 red. 93'4&1.00; No. 4 red, S3;
ino. z mm jh ii i " i iorn .o.
No. 3, 77: No. t no j,; T2; No.i
yellow. fltewTsj No. 3 yellow. 7ii774:
No. 4 yellow, 75; No. 2 white, 81; No. t
white, 78i&794; No. 4 while. 73. Oais
No. 2, No. 3, 43; No. 4. 40; No. t
white, ot v; standard, 6',; No. 3 white,
4S05O.

CH1CAUU. wneat .no. z red, j s r

i.wi'i: ino. a na, NSPNH! ro. s nam,
fttal.01; No. 3 hard. 95698; No. 1

northern. SI. 06 (pi. 14; No. 2 northern, 11.04
01.12. Corn fib. t. 70070; No. 3, 690
70K; No. 4, 16668; No. 2 yellow. 7l7Ui;
No. S yellow. 700704: No. 4 yellow, 6069; No. 2 whltk, 7076M; No. 3 white.
76075M; No. 4 white. 72074. Oata No.
1 white, 52053; standard. No.
'White, 50051ft: No. 4 white. 46051ft.

PRODUCE.
NEW TORK. Butter Creamer)' exira.

t7029c; atale dairy. 2t06c; Imitation
creamery flrat. 22ft 024c. Eggs Nearhy
white fancy, 27c; nearby mixed fancy. 21
024s; freah Arsis, ISfttlc. Dressed po.;-tr- y

Turkeys, 16021c; chickens. Xi-

24c; fowla, 12017c; ducks, 180lc. Live
peelttr Oeeee, 10c; ducks, 14c; fowls,
lifts; turkeys, lte; roosters, lOftc

TASTY) Yes indeed -
they're real pickles crisp

and fine just as good as
you could put up at home and
tar less troublesome. But
then you should try Lobby's
Olives or Catsup in (act.
any ot

Pickles
and

Condiments

There's goodness lo them
thai beggars description. One taste
and you'll want more. Purity ?

Libby 't label is your guarantee.
Economy ? They're not expensive
when you consider their superior
quality.

Always Buy Libby's
Don't accept a subib'tute. Whether

it be reluh soup meat aipatagus
preserves of jams insist on the Libby
label. Then you're Mire ol wtiifnrtion.

At All Grocers

Libby, MSNeill
& Libby

Chicago

stfiLV
i TT

STRAIGHT TIP.

SaBa
Grumpy Passenger This boat seems

to me to bo doing a frightful lot of
tlppln. steward!

Steward (smiling) YMs; that's
more'n the passengers do!

The Moon's Offspring.
Looking out of the window one eve-

ning, little Marie saw the bright, full
moon ln the eastern sky, and, appar-
ently, only a few Inches from It, the
beautiful Jupiter, shining almost as
brightly as the moon itself. Marie
gazed intently at the spectacle for a
moment, and then turning to her
mother exclaimed:

"Oh, mother, look! The moon has
laid an egg!"

No Social Tact.
At a club dance an enthusiastic

member approached a rather dull
member and said to him:

"Say, for heaven's sake go over and
talk to Miss Fryte. She U sitting all
by herself."

"But but what shall I say to her?"
"Tell her how pretty she Is."
"But she ain't pretty."
"Well, then, tell her how ugly the

other glrU are. Ain't you got no so-

cial tact?"

The Heirloom.
A Pittsburg drummer In a small

town dropped Into a place to get a bite
to eat. The place looked familiar, but
he didn't know the proprietor.

"Been running this place long?" in-

quired the drummer.
"No; I just inherited It from my fa-

ther."
"Ah, yes. I knew him. I recognize

this old cheese sandwich on the coun-
ter."

Its Advantages.
"I think the pillory ought to be re-

vived as punishment for this frenzied
financing."

"Why so?"
"Because It provided a fitting penal-

ty ln stocks and bonds."

Important to Mothers
Examine carefully every bottle of

CASTORIA, a safe and sure remedy for
Infants and children, and see that it

Bears tho
Signature of
in use t or over so Years
Children Cry for Fletcher's Castoria

She Knew It
Stella This is the presidential year.
Bella I know. The farmer we

board with keeps eight hull moose
that chase you every time you go out.

Dickey 'a Old Reliable Eye-wat- cures sore
or weak eyes. Don't hurt. Feels good.

The value of forethought Is often
demonstrated by the after effects.

The humor of some people is so del-
icate they ought to take a tonic for It.

EFFECTIVE.

First Waiter Did that Arizona
ranchman give you a tip?

Second Walter I should say he did!
He told me If I didn't step lively
he'd biow off the top of any head!

A Question of Names.
In come of the country districts of

Ireland It Is not an uncommon thing
to see carts with the owners' names
rlialkeil on to save the expense Of

painting Practical Jokers delight in
rubbing out these signs tc annoy the
owners,

A constabulary f,rgeant one dny
a couirryman whose name had

been thus wiped out unknown to
him.

"Is this your cart, my good man?"
"Of ( ourse it Is!" was the reply. "Iio

you see anything the matter v. Id it?"
"I observe," said the pompous police-

man, "that your name Is o blitherated. "

"Then ye re wrong." quoth the coun-
tryman, who had never come acros
the long word "for me name s

O'Flalierty, and I don't care r.o
knows i'." Youth's ComianloL.

She Was a Duster.
Mrs Si.tton advertised for a woman

'to do general housework, and in an-

swer a colored girl called, announcing
that she had come Tor the position.

"Are you a good cook .'" askf 1 Mrs
Sutton.

"No, Indeed. I don't cook.' w as the
reply.

"Are you a good lauudrers?"
"1 wouldn't do washin said '.renin ;

It's too hard on the hands.
"Can you sweep?" asked Mrs Sut

ton.
"No," was the positive SASVnMr, "I'm

not strong enough. "

"Well," said the lady of the house,
quite exasperated, "may I ask what
you can do?"

"I dusts," came the placiu reply-
Every body's.

Deliberating.
The Rev. James Hamilton, minister

of Liverpool, while on holiday In Scot-
land, had a narrow escape from
drowning. Accompanied by a boy. Mr.
Hamilton was fishing for sea trout
when he slipped on a stone. Inst his
balance, and being encumbered with
heavy wading boots, had gr;-a- r. diff-
iculty ln keeping his head above w ater.
Finally he managed to get back to the
shore, although ln a very exhausted
state, and said to the boy: "I noticed
that you never tried to ht'p me."
"Na," was the deliberate response,
"but I was thinkin' o't."

Good Bait
Aunt Sarah, cook ln a Richmond

family, took home a dish of macaroni
from her mistress' table for the edi-

fication of her own family. When her
children had been assured that it
was good they proceeded to eat with
great gusto. The next morning Aunt
Sarah discovered two of her off-

spring in the yard turning over stones
and soil and scratching vigorously ln
the earth.

"Heah, yo' chlllun!" Called out Aunt
Sarah, "what yo' all doln'?"

"We's was the reply, "fo'
some mo' of dem macaroni worms."

Mixture of Caution and Economy.
At the Union depot a few evenings

ago a mother who had gone to tee her
daughter, a miss of about 18 years,
safely started on a Journey, was heard
to give the young lady the following
words of advice just before the train
started: "Now, goodby. my dear.
Take good care of yourself and re-

member not to be too free with strang-
ers on the train. But If a nice looking
man should speak to you be polite to
him he may buy your supper for
you." Kansas City Star.

Twas a Pretty Thing.
The young man produced a small,

square box from his pocket.
"I have a present for you," he began.

"I don't know whether it will fit your
finger or not, but "

"Oh, George!" she broke ln, "this Is
so sudden! Why, I never dreamed "

But Just then George produced the
gift a sliver thimble and It got sud-
denly cooler ln the room. Ladies'
Home Journal.

The Usual Way.
"Tea; he committed political sui-

cide."
"How can a man commit political

suicide?"
"By shooting off his mouth."

The Worrier.
Knlcker Does Jack worry?
Bocker Yes; he wants to pasteur-

ise spilt milk. Judge.

A better thing than tooth powder to
cleanse and whiten the teeth, remove
tartar and prevent decay Is a prepara-
tion called Paxtlno Antiseptic. At
druggists, 25c a box or sent postpaid
on receipt of price by The Paxton
Toilet Co., Boston, Mass.

A woman never thinks her husband
so unreasonable as when he expects
her to be reasonable.

LEWIS Single Binder, straight So-

tomany smokers prefer loo olgata.

Itk easier to lead some men to
drink than It la to drive them away
from It

STATES AWAKING TO DANGER

Additional Hospltsl Beds for the
Treatment of Tuberculosis

Are Being Established.

Nearly 4,000 additional hospital beds
for consumptives in 29 states were
provided during the year ending June
1, according to a statement Issued by
the National Association for the Study
and prevention of Tuberculosis. This
makes a total of over 30,000 beds, but
only about one for every ten Indigent
tuberculosis patients in this country.

In the last five years, the hospital
provision for consumptives has In-

creased from 14.428 In 1907, to over
30,000 in 1912, or over 100 per cent.
New York state leads in tho number
of beds, having 8,350 on June 1; Mas
sachusetts comes next with 2.800; and
Pennsylvania, a close third, with 2,700.
Alabama showed the greatest percent-
age of Increase In the last year by add-- j

lng 57 new beds to Its 42 a year ago
Georgia comes next with 10! beds add-

ed to 240 a year ago. New York has
the greatest numerical increase, hav-- '
lng provided oer 1.&U0 additional beds
In the year.

Making Cheese In Widen Days.
CbtOM was made by the old time

farmers In the summer on the coop
erative plan by which four cattle own-

ers owning say 34 milch cows, received
all the milk nlfcht and morning.

to the dally yield of their
littl herd. Thus given two families
having five cows each, one with three
and o:.e with one, supposing that the
average yield per cow was the same,
ln two weeks tw o owners w ould make
five cheeses each: ot:e would press
three, and one only one cheese. bu
this one would be as P'tkI and us large
as Rny of the rest. "Nobility 01 the
Trades --Tha Farmer." Cbarlfl Wins
low Hall. In National Magazine.

THE PROPER THING.

First Society Queen Wlat! Divorced
again?

Second Society Queen Wtll, dear,
one must keep up appearances.

RASH ALMOST COVERED FACE

Warrenvllle, O. "I have felt the
effects of blood poisoning for eighteen
years I was never without some erup-
tions on my body. The terrible itch-
ing caused me much suffering and dis-- ;

comfort, while the rubbing and
scratching made it worse. Last spring
I had a terrible breaking out of blla- -

tery sores on my arms and limbs. My
face and arms were almost covered
with rasb. I could not sleep and lost
nineteen pounds ln five weeks. My
face was terribly red and sore, and
felt as If my skin was on fire At last
I tried a sample of Cuticura Soap end
Cuticura Ointment and I found them
60 cool, soothing and healing, that I

' got eome Cuticura Soap, Cuticura
Ointment, and Resolvent. I bathed
with hot water and Cuticura Soap,
then I applied the Cuticura OlPtmen:
every night for two months, and I am
cured of all skin eruptions." (Signed'
Mrs. Kathryn Krafft, Nov. 2S, 1911.

Cuticura Soap and Ointment sold
' throughout the world. Sample of each

free, with 32-p- . Skin Book. Address
post-car- "Cuticura, Dept. L, Boston."

8lmple Expranatlon.
To Illustrate a point that he was

making that his was the race with a
future and not a race with a past
Booker T. Washington told this little
story the other day.

He was standing by his door one
morning when old Aunt Caroline went
by.

"Good morning. Aunt Caroline," he
said. "Where are you going this morn
ing?"

"Lawzee, Mista' Wash'ton," she
replied. "I'se done been wbar l'6e
twine." Kansas City Star.

Seemed Like More.
The Professor In 140 wasps' nests

mere are an average or zt,uuu m&ects
The Student Why, professor, I dis-

turbed Just one nest one day, and 111

bet there were more than 25.000 ln
tbat one!

Stop the Pain.
Th hurt of a burn or a cut stop when

COM'I Carbollaalv l cpplled. It healsju'ckly and prevents scars. 25c and tOc by
.1 - tr-- - r or freo anmniA wrltn
J. W. Cole & Co.. Black River Falls, Wis.

Another Matter.
Hewitt We aim to please.
Jewett But what do you hit?

i uu man woo bucks closer man a
brother, Is sometimes a second cousin.

Garfield Ten Is Invnlunble for all Irreifulaji-lie- s
of the liver, kldDeye uud buwt-ls- . li Is

mudu from pure and wholesome herbs.

I say the degree of vision that
dwells in a man la a correct measure
of the man. Carlyle.

Mrs. Wlnslow's Soothing Syrup for children
teetlilnir, softens the rums, reduces Inflamma-
tion, allays pain, cures wind colic, ttc a bottle.

A truthful fisherman always knows
where to draw the line.

It your dlir tlnn Is a little oft color acourse of Oanleld Tea will do yon good.

And tho Lord also helps those who
neip others.

toVsst.

ITOTIII AMV
iconmum

OF FIVE WOMER
Proves That Lydia E.

ham's Vegetable Conv
pound Is Reliable.

xMedviiie. Ore. I can truly i

mend Lydia E. Finkham's Vet
Compound to all women who are i
through tho Change of Life, as it i

me a wen woman
suffering three ye ar

Mrs. MARY BOGAaRV
Reedville, Oregon.

New Orleans, La.
"When passing through
the Change of Life I was
troubled with hot flash --

weak and dizzy spell ami
backache. I was not fit for
anything until 1 took Ly-
dia E. Finkham's Vege-
table Compound whiefc
proved worth its weight
in (told to me. " - Mrs. Gas-To- n

Blonde au, 1541 Po-lym-

St, New Orlvansv
Mishawaka.Ind.-- " Wo-

men passing through tho
Change of Life can taku
nothing better than Lydiu.
E. Finkham's Vegetable

MnOss Br.ur Compound. I am y

friTid
because of what it lia
done for mo. rs. Char.
Bauer, 6211 E. Marion St.
Mishawaka, Ind.
Alton Station. Ky. -- "For

months I suffered irvsc
troubles in consequin:e of
my age and thought I
could not live. Lydiu E
Pinkham's Vegetable
Compound made me wreii
and IwantothersurTerirjK
women to know about it.
Mrs. Emma Bailey, AKui
Station, Ky.

Deisem, No. Dak. "I was Bassfag
through Change of Life and felt wry
bad. I could not sleep and wa very
nervous. Lydia E. Pinkham's VfCOfeaMs
Compound restored me to perfect hfa'tic
and I would not be without it" Mr.
F. M. TliOKN. Decern, No. Dak.

Resinol Ends
Skin-troubl- es

DESINOL Soap and Resino!
Ointment stop itching

and burning instantly and
quickly clear away all trace
of eczema, ringworm, ra.h
or other distressing skin- -

eruption.
ItMlcol S.ap ana

a. id or all drunKistt- gf
br muli. i'suw

ll DSDt 2D

no! e'hprxiK'A.
Mil.

Make the Liver
Do its Duty

Nine times in ten when the liver is
right the stomach and bowels arc- - nght
CARTER'S LITTLE
LIVER PILLS atTlXgently butfirmly comj
pel a lazy liver to MslriiriTrDtdo its duty.

Cures Con
stipation, Id aWDV I i V r K
digestion.
Sick
Headache W Jiand Distreaa After Eating.
SMALL PILL SMALL DOSE, SMALL PRICE.

Genuine must bear Signature

A WONDERFUL DISCOVERY.
In - otft- - ut research and ail aatfare

laninsav-ke- D tbpacleiuitlcfnrthecorofcrr a4bp
t'liu : ::i..r Hclenoebua indeed madeirlanEnvtdavId II.. past cemurr. and utuong ibe no oa?aalwt Importitnt dUMVSflaS In mcdlrl 1? HMSfS
Tber&nHin. wbich boa tMn tita-'- wttb trrcat sncct-Ml-

FrriH-- Uupllalfc and tbat tt la wortbT ht alinuiof thoM wbo Knffer from kidney, bladdar. r r.dlkoawa, rbronlo weaknesses nleera.skm erupiiisuk,
Ac. tbera la no doubt, ln factUeemhe:rlflan

mm tbe big stir created amuncFi specialists, tbara
'HF.KAFION Is destined t. east lnuiobllvh.naktv
bnse questionable tbat ware former taaa

soie reliance of medleal men. It is ot course Imiioe-aibl-

to te.l sufferers nil we should Uke to tH uaaa
In this short article, but those who wonld like as,
know more aboat tbte remedy tbat has eecla as
Biany we mlsht almost sue miraculous l u laa
Should send addressed envelope, for KRKE nook tcpr. LeOlero Med. To.. Haverstock Koad. HampHtowa.
Londun. Kng anddecideforttieuisciveh nhetnerlbaSew French Remedy 'THKKAI'IOV No. 1. MINo. S Is a hat they require and bare Mean ret:iia6r vain during a life of uitM-rr- suffertna. I'.l nea-'.i-

and unbapp!ness. Thenkplon is soldt.v dnigflsls .iwall 11.00. Fou.era fo.. Mi Deekm-- n bt.. New tars

DAISY FLY KILLER SMS "lwi!!Z it
tlss. Kent.
naiuenlal.
cheap, tease ekk
ssasaa. Hals e&
to e tal , ean t s p 11 orttover, will not eoil en
injure anytSklaiflr-Guarantee-

f fewSS

Sold by -- eslarao6 sent preteld fer St.
ABOU SOMSaS. 1M BaCalh AT... Sraaklya. SL X.

AIR BALSAM I
ICleenaM and haaotlflae tht ta.7Promotes a Ronxnaia trowOu fnewer Vails to BeetoVe CnAI Heir to Its Tcm thru 1 Qnirminii neir rainnf.aue. arnM.no. tiwseMa

aulekle
a. lanameaseeo.

WATER Rookli T, ..
-- LMON uti). Tto, Ms

1100.01) PER ACRE BUYS FINEST
farm northern Indiana, If taken beforo AaII splendid soil; finely Improved; near kcity; 60 mllea tn Chicago; equal to any sits,land In Illinois; write. H C. JOHNSQ!V
Three Oake. Mich.

S KKCT1UNH or ALTAJ-T-A LAND in t.
si aiaruB Texas; tillable, IS ml
from railroad; a Of eaca section eub-f-c
seted; II II per sere lor all or one. B
COX. RICO. TKXAS.

CENTRAL OREGON litStZ?. M..- -- hi earn yon nig pronia. rree apictures, etc. a. i Co..; ismplrubldf ..Beatile,

.T, . I . ..... . ., ,, . . -
.end II end I .ni eee.i ,.,0 lb. ewUt-- 1bare used for oyer 0 yeans. Honor rernoAoSIyou are not saUsSod. B. t.a. -- , -

UL'NDHT lea SALE BiiST PAYING
most modern this pari country: oatab. k
Bess. Osork Laundry Co., Fannlnatolt.

rm ii.my.Twii tii ,jTr.

I


